CURRICULUM VITAE

Claudia Casademunt
EXECUTIVE COACHING

Personal data:

German, married, 2 adult daughters

Living since the age of 20 between Spain
(Barcelona) and Germany (Oldenburg) and lately
also Washington and Mallorca.

| . | . T: (+34) 609 342 022 (ES)
B ARCETLUONA Tel.: (+49) 1577 398 99 45 (DE)
cc@claudia-casademunt.com
M ALLORTCA www.claudia-casademunt.com
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EDUCATION

Graduated in:

2012 Wingwave® Coaching (Besser-Siegmund-Institut, Hamburg)

2008-2009 Executive Coaching (Esade, Barcelona)

2007-2009 Psychological Advisor (Psychologischer Berater, ALH, staatl. anerkannt)

1984-1986 Foreign Trade (Chamber of Commerce, Oldenburg)

1977 Official Translator/Interpreter German/Spanish (Chamber of Commerce,
Diisseldorf)

1975-1977 Public Relations (Novo Studio/ Augusto Ferrer, Barcelona)

1974-1975 Hispanic Studies (University Barcelona)

1974 Abitur (Wirtschaftsgymnasium Oldenburg)

Further trainings:

Team Coaching (Washington DC)

NLP & Coaching (Instituto Gestalt)

Organizational Transformation (ontological approach)

Certificated for PAPI S, PAPI N, 3602 FEED FORWARD evaluations Fluent LENGUAGES:
Appreciative Inquiry (Change Management approach) German, Spanish, English
Procurement Marketing (Prof. Barth, University Duisburg)

Internal QS Auditor (Bureau Veritas, Barcelona) Knowledge of

Total Quality Management Catalan, French

Hay Management Job Descriptions
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1974-1975
1975-1984
1984-1986
1986-1988

1975 -1988

Professional Experience

CEMASCE SA / Assistant Vice President, Translator (Barcelona)
COMERCIAL SCHNEIDER SA / Office Manager (Barcelona)
KIESERLING TRADING / Purchasing & Sales (Bremen)
COMERCIAL SCHNEIDER SA / Office Manager (Barcelona)

Special Knowledge achieved ‘on the jobs’

Office organisation

Technical Translations German/Spanish

Negotiate low price to sell high price

Export/Import Management South American Countries
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BAYER GROUP

‘ = ‘ ® 20 YEARS IN THE PHARMACEUTICAL/CHEMICAL INDUSTRY

2R (ma

QUIMICA FARMACEUTICA BAYER
Areas: Operations (factories)
Public Relations

Purchasing

Head of Prucrement QFB

Raw Mat. + intern Techn.Goods
(2 factories)

BAYER POLIMEROS

Areas: Purchasing
Head of Proc. Packaging Iberia
(6 factories)

LANXESS
Areas: Purchasing

Head of Procurement Spain
(Resp. 200 mio € Spain + GLOBAL)

1988 - 2007

SPECIAL
KNOWLEDGE achieved:

GMP

TQM (Trainer)

Training factories (coordination)
Hay Management Job Descriptions
SAP R3 introduction

Marketing for Procurement (Prof. Dr.Barth,
University Duisburg)

Auditor QS

Coaching to Procurement Team and Suppliers

Global Sourcing (worldwide strategy and
negotiations)

Trainer ‘Negotiation” and ‘Intercultural
Differences’ at Bayer Leverkusen
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Back to studies.......

2008-2009 Executive Coaching (Esade, Barcelona)
2007-2009 Psychological Advisor (Psychologischer Berater, ALH, staatl. anerkannt)
2012 Wingwave® Coach (Besser-Siegmund-Institut, Hamburg)

Further trainings:

Team Coaching (Washington DC)

NLP & Coaching (Gestalt)

Organizational Transformation (ontological approach)
Certified for PAPI S, PAPI N, 3602 FEED FORWARD evaluations
Appreciative Inquiry (Change Management approach)

EFT — Tapping

Sistemic Constellations

Working since 2009 as EXECUTIVE COACH being contracted by companies to
work with their managers and teams, as too by private people with professional
issues.

Area of activity: Germany, Switzerland and Spain — Office: Oldenburg (Oldb)
Working on projects with expert partners where needed




